The Exit Strategy: How
to Sell Your Pattaya
Property Fast

by Eddie Buehler - Real Estate Consultant Pattaya

Selling real estate as a foreigner in Thailand requires a distinct strategy. Discover 5
practical, field-tested keys and a 12-point preparation checklist to stand out in
Pattaya's competitive property market, secure a premium price, and close your deal
fast.




Why Selling in Pattaya Demands a Smarter
Approcach

The Opportunity

Standing out to serious buyers requires more than a "For Sale" sign on
your balcony. With a proactive game plan — covering legal prep,
pricing strategy, digital marketing, and the right agency partner — you
can secure a premium price and minimize time on market.

%% 5 STRATEGIC KEYS 12-POINT CHECKLIST




KEY #1

Audit Your Ownership Structure Early

Before showing your property to a single buyer, your legal paperwork must be flawless. Delays in verifying ownership
structures are one of the most common reasons deals fall through at the eleventh hour.

Condominiums — Foreign Freehold Houses & Villas — Leasehold or Thai
Quota Company

Verify with your juristic office that the building's foreign ownership Because foreigners cannot directly own land in Thailand, your
remains under 49%. If your unit is under the foreign quota, it is property is likely held via a long-term leasehold or a Thai Limited
highly liquid and can be sold directly to another foreigner. If held Company. Ensure corporate tax filings, shareholder books, and
under a Thai name or corporate structure, your target land titles (Chanote) are completely up-to-date and fully
demographic changes immediately. transparent.

© Having a clean paper trail ready for a buyer's due diligence legal team instills immediate confidence and shaves weeks off the closing
process.



Price with Data, Not Emotion

It is natural to attach emotional value to a property you have loved or renovated. However, sophisticated buyers will
actively compare your listing against dozens of others in your exact neighborhood.
Overpricing is a dangerous strategy. The first 30 days a listing goes live are its most critical — maximum exposure from agency networks and

property alerts. A stale listing forces deep price cuts later. Look at recent closing prices — not just asking prices — in your specific neighborhood,
whether Jomtien, Pratumnak, or Wongamat. Price competitively from day one to trigger immediate interest and multi-buyer negotiations.



Invest in High-Definition Digital Staging

International buyers from Europe, China, and across Asia regularly buy property in Pattaya remotely. Your digital
presentation is everything — the first viewing happens on a smartphone screen, not through your front door.

% 2,

Declutter & Depersoncdilize Professional Photography 3D Virtual Tours

Remove personal belongings and quirky decor & Video High-net-worth investors love virtual tours —
so buyers can picture their own lives in the Wide-angle lenses, balanced lighting, and HD allowing overseas buyers to evaluate your
space. video walkthroughs. Blurry smartphone property without catching a flight to

photos actively kill lead generation. Suvarnabhumi.



KEY #4

Market Internationally, Target Locally

Your buyer could be a retired expat from Germany, a remote tech worker from the UK, a Bangkok-based
professional, or an institutional investor. A one-dimensional approach won't reach them all.

Targeted Social Media

Localized advertising campaigns on
Facebook and YouTube reaching specific
expat demographic groups.

Multi-Language Visibility

Listings optimized in English, Thai, and
German to capture the vast DACH-region
investor pool.

Cross-Border Portadls

Listed on international real estate
syndicates so your property appears in
global search results.



KEY #5

Partner with an Established, Multi-Linguadl
Local Agency

Selling For Sale By Owner in a foreign country can quickly become a logistical nightmare. Navigating the Land Office,
managing calls in multiple languages, filtering qualified buyers, and calculating transfer taxes requires deep, localized

infrastructure.
Active Buyer Land Office Seamless
Database Expertise Professional
Pre-qualified buyers and repeat Precise calculation of withholding Handling
investors actively waiting for a taxes, transfer fees, and Special From managing escrow accounts
specific property type or Business Tax (SBT) — zero to bridging language barriers
neighborhood to hit the market. financial surprises on moving day. between Thai, English, and

German clients — full legal
compliance guaranteed.



The 12-Point Property Prepcaration

Checklist

Once your strategy is set, get your property physically ready for viewings. Use this field-tested checklist to make an

unforgettable first impression.

o1

Deep Clean & Orgcanize

A tidy, fresh home helps buyers picture themselves living there. Book
a professional cleaning service if needed.

o2

Ncail Your Style

Neutral colors, clean lines, presentable furniture. Less is more.

O3

Fix What Needs Fixing

Broken tiles, damaged floors, or cracked windows signal extra costs
and lead to lower offers.

o4

Get Help With Bigger Projects

Check with your agent before renovating to ensure a good ROI, and
book reliable tradespeople early.

Ob5

o1

Store Personal ltems

Pack away family photos, valuables, and clutter. A neutral space lets
the buyer mentally move in.

o2

Set the Mood

Open blinds, let in natural light, set a comfortable AC temperature,
and add soft background music.

O3

Secure Your Pets

Keep pets safely away during viewings so buyers can focus entirely on
the property.

o4

Boost Curb Appedl

Paint your front door, tidy the entrance garden, trim the greenery.
First impressions count online and in person.

O6

Let Your Agent Handle Open Day

Step out during showings. Buyers need space to explore and speak
candidly without the owner present.

Ob

Refresh Carpets & Rugs

Hire a professional carpet cleaner for a quick, high-impact freshness
boost.

Stay Ready After Open Home

Private viewings can happen at short notice. Keep your property sharp
with quick daily tidying.

o6

Talk to Your Property Agent

Lean on your agent's expertise, market data, and local contacts to
maximize your final sales price.



Ready to List Your Pattaya Property?

If you are planning to sell your condo, house, or land on the Eastern Seaboard, having the right team in your corner makes all the difference. Get
in touch with Seaboard Properties today for an accurate market valuation and discover how our 20+ years of localized real estate expertise

can help you secure a swift, profitable sale.

20+

Years of Expertise

Localized Pattaya real estate experience

12

Checklist Points

Property preparation steps for a premium sale

Get Your Free Valuation

S

Strategic Keys

Field-tested selling strategies

3

Languages

English, Thai & German client support


https://www.seaboard-properties.com/

Seabocard Properties Recdl Estcate Agency

Meet Your Pattaya Property Consultants

Your trusted partners for foreign property investment on Thailand's Eastern Seaboard — Seaboard Properties
Pattaya

Edd

Managing Director

ROPERTY COMSULTANT

ie Buehler

Seaboard Properties Real Estate Agency, Pattaya, Thailand

With 25+ years in Pattaya real estate, Eddie helps buyers and investors find the

right property in English & German.

L. 66 (0)89 832 0430
eddie@seaboard-properties.com

& www.seaboard-properties.com

Bringing People & Homes Together since 2002

¥OUR PROPERTY CONSULTAN
Ladda Seasad
Property Consultant

Seaboard Properties Real Estate Agency, Pattaya, Thailand

Ladda brings local expertise and a warm approach to help families find their
perfect home in Pattaya in Thai & English.

L +66 (0)61 291 7306
ladda@seaboard-properties.com

& www.seaboard-properties.com

Bringing People & Homes Taogether since 2002




